
 

Leadership Program: 

What Do You Bring  
To The Table?™ 
Here’s a hint…..it’s not your enthusiasm. 

 

 

It's easy in business to bash the competition or to cast blame 
and responsibility for unsuccessful results on others, but what 
do you have to offer?  How do you help those around you to 
reach their goals each day?  What sets you apart from your 
peers?   
 
Do you see yourself as just another sales rep or individual 
contributor.  Or do you harness all of your personal and 
professional resources each day to be the World’s Greatest 
Business Partner to your customers and colleagues?   
 
A critical meeting with a senior bank executive early in 
Charlotte's career set her on a course of personal discovery, to 
understand what she had to 'bring to the table' to be successful 
in sales, life or anything else.  
 
What do you 'bring to the table?' What is that value that only 
you have to offer a company or project?   
 
Learn what incredibly successful and talented people “bring to 
the table” every single day to achieve their goals 
professionally and personally. 
 
You will leave this program understanding three important 
principles:  
 
 1.  What You Say Is What You Get! 
 2.  Know Why You Do What You Do!  
 3.  Like Your DNA, Your UA is the Key! 
 


